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Thermax to focus on
water treatment business

P B JAYAKUMAR &
RAMIL SARKAR
Murnbal, 12 February

frer power eqtiipment,
engineering major Ther-
px is strengthening its
presence in the water treat-
ment business. "if power is the
theme today, we believe the
next big story would be water,”
said Managing Director and
Chief Executive M S Unnike-
ishnan, in & post-press meet
chat with Business Standard.
The water infrastructure in
SEZs and new cities could
come through public-private
partnership,

The company will look at
opportunities from the devel:
opment of new cities, special
economic zones (SEZ) and
upgradation of the municipal
water treatment facilities, The
Pune-based company is trying
to position itself as the pre-
ferred equipment supplier
across different segments.

The company is strength-
ening its presence in the Rs
800-crore point-of-consump-
tion market, which involves lo-
calised treatment of water by
setting up a distribution chan-
nel. The company has 10 per
cent market share in the busi-
ness, which is growing 20 per

of ground water is helping the
business grow 15 per cent a

In both these businesses,
Thermax has to compete with
aggressive competitors such
as lon Exchange, Va Tech
Wabag, Doshi lon and Driplex
Whter Engineering, In the point-
of-consumption market, it has
to also compete with region-
al players.

Thermax is also present in
municipal water and sewage
treatment space. "Our bio-
reactor needs only half the land
required for conventional
plants,” said Unnikrishnan.

Under the Jawaharlal

MS Unnikrishnan
CEO, Thermax

that qualify for INURM proj- -
ects, and plans to form a con-
sortium with loeal civil con-
tractors to bid for such proj-
ects in Gujarat, Maharashtra
and the southern states. “We

“We are willing to go be-  cent annually, driven by ur-  Nehru Urban Renews] Mission  are looking for profitable and
yond our role as equipment  banisation. (JNURM), whichis fundingur-  sustained growth. Water treat-
suppliers and can even do these Thermax plans to consol-  ban infrastructure, nearly R ment could be one of the
projects on a turnkey basis,”  idate its positioninthe Rs 1200- 1,500 crore is disbursed tomu-  growth drivers,* said Unnikr-
said Unnikrishnan. Thermax  crore industrial water treat-  nicipalities a year. The fund-  ishnan,

haspresenceinallthree  ment business, where againit  ing through this channel is The company could alse
segments of the water treat-  enjoys a 10 per cent market  growing each year. partner muitinationals such as
ment business, share. Increasing pollution Thermax has technologies  GE and Siemens.
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